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Independent Securities Broker Dealer

Wilbanks Securities is our broker dealer for commission based investment sales and Wilbanks
Securities Advisory is our registered investment advisory firm. These companies were founded with
one purpose in mind, to help financial professionals maximize their effectiveness in assisting
American families properly plan their investments. We do this in a myriad of ways from our
investment planning and financial planning systems, money management programs, home office
support, mentorship, personalized training, and our interactive website. We also provide you with
classroom training through our compliance meetings and annual conferences, where industry
experts will help you learn new products, advanced concepts, and helpful sales ideas.

We are a fee and commission firm, giving you the flexibility to do business for a fee on a
percentage of the assets under management or on a commission basis.

At Wilbanks Securities, you will get personal attention and will not be lost in numbers. We want to
help you succeed at being the best financial professional in the marketplace. You can receive
personalized training in asset allocation software and financial planning by the people who actually
run our firm.

We are looking for successful financial planners and branch office managers wanting higher
payouts and the support they deserve. At Wilbanks Securities, we are very responsive to our
Representatives. Our goal is to provide the best quality financial services and support to meet all of
your needs and maximize your time spent with clients, thus enabling you to meet the financial
objectives of your customers through careful, total needs-based planning. If you are looking for a
marketing driven, high payout broker-dealer, we invite you to investigate the advantages of
affiliating with Wilbanks Securities.

Independence Enhances Your Objectivity

The most significant competitive differentiation we have in the marketplace is how we define
independence. We have no proprietary products, we have no preferred product list. Wilbanks
Securities has no quota for any particular security. Therefore you are free to structure portfolios to
the best interest of your clients. Does your broker-dealer require you to produce volume with one
company to maximize your payouts? If so, you may be captive by the design of your broker-dealer's
compensation system. We have no such requirements at Wilbanks Securities. You are free to write
business with any company on our approved list, and the payout percentage of concession received
is the same for each company. Now that's true independence!
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Top Equities Research

Wilbanks Securities has outstanding equities research and clearing services available through RBC
Correspondent Services for fee and/or commission based business and, for fee-based accounts only
through TD AMERITRADE where your clients can achieve trade costs as low as $15 for on-line
market orders. Our goal is to provide you with excellent stock research and execution services for
the benefit of your clients. On-line research published on a daily basis is available from both of
these firms. Also, because we hold no securities in inventory, you can pursue your client's best
interests without any bias from us.

Beneficiary Agreement

Wilbanks Securities has a Beneficiary Agreement for experienced representatives. We pay
continuing commissions (all commissions, renewals and/or trails) that continue to be received by
Wilbanks Securities to you or your heirs in the event of your retirement, death, or disability up to
10% (of 100) less than the pay-out rate that you earned while an active representative. According to
Rule 2420 of FINRA, neither you nor your heirs, in the event of your death, are required to be
registered representatives to receive these payments. We make this available to all experienced
securities representatives.

Registered Investment Advisory

Wilbanks Securities Advisory is the Registered Investment Advisory firm for representatives of the
broker-dealer, Wilbanks Securities. Through Wilbanks Securities Advisory, representatives
appointed with this company can do fee based financial planning and fee based investment
management. We have a variety of money management programs available, utilizing no-load and
load-waived mutual funds and/or individual equity accounts, all with competitive fees and payouts.

Managing General Insurance Agency

Associates Diversified Brokerage is our full Service, comprehensive Managing-General-Insurance-
Agency. At Associates Diversified Brokerage, we have hundreds of insurance companies through
which you can do business in a diverse array of product lines. All of your fixed insurance business
counts toward your payout production requirements with Wilbanks Securities. Renewal
commissions also count toward establishing your payout.

Asset Allocation Training and Software

Gathering assets is sometimes the most difficult task you face as an investment professional. We
provide the training and software to our representatives that make this job much easier. Our asset
allocation software is a fantastic financial planning tool, it is user friendly, and it will help you
gather assets from your clients. Please refer to the approved marketing piece entitled “Why You
Should Consider a Personal Investment Plan”.
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Educational Seminar System

Corporate Educational Seminars is our seminar company and we have designed a seminar that can
be used as an educational course at the work site or at schools, libraries, universities, and
vocational-technical institutions. This course is participatory, and is as educational toward the
establishment of a person's net worth and fact finding as it is conceptually educational. The goal of
the course is to help each participant develop a written financial plan. Example pages of this
seminar are available on our website.

Continuing Education

We can help with Continuing Education courses enabling you to build professional relationships
that can potentially increase your referral business. With Wilbanks Securities, you truly have a
business partner. We encourage your professional development through membership in the
International Association for Financial Planners (IAFP), The Chartered Life Underwriter (CLU)
Society, Certified Financial Planner (CFP), and the Chartered Financial Analyst (CFA). We endorse
these organizations and promote the attainment of these designations. We offer a myriad of self-
study course work for CE credits. Many of the courses are available in a workbook or CBT format.
Some of the courses offered are:

Advanced

Advanced Planning for Seniors

Securities
Series 6,7,63,65,24,26
Mutual Fund Basics

Basic

Annuity Concepts

Delivering Quality Service Advanced Annuities

Equity Indexed Annuities Business Continuation Mutual Fund Concepts

Ethical Practices Business Insurance Basics Principles, Asset Management

Insurance Ethics Business Insurance Concepts Equity Investing

Bond Fund Suitability

Consumer Protection Capital Gains Avoidance Trust

Introduction to Life Insurance

Estate Planning Concepts

Ethics & Concentrated Portfolios

Life Basics

Estate Planning training

Recommending Mutual Funds

Needs Analysis

Group Insurance

Recommending Mutual Funds

Retirement Planning

Individual Retirement Accounts

Suitability

Financial Planning

IRAS

VAs, IRAs & Tax deductions

Variable Contracts

Introduction to Advanced Mkts

Asset Allocation

Variable Universal Life basics

Qualified Plans | & 11

Pension Planning Concepts

Pension Training Course

Understanding Trusts
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Website / Internet Access

At Wilbanks Securities, we are committed to expanding the services to our associates through the
World Wide Web. We hope that you find our web site, www.wsecurities.com to be user friendly,
and informative. We have developed the capability for you to do securities research, including
access to RBC, TD AMERITRADE and many other websites from a special password protected
area. This area also will provide you with the ability to download virtually all of our forms, product
news, compliance updates, and more. Additionally, your customers can directly access their
accounts on-line through RBC Correspondent Services. Our goal is to help you sell and we believe
technology at the fingertips of both you and your clients is a great way to provide this help.

Mission Statement

Our goal is to provide the best quality support and service to meet all of our representatives’
financial services needs and maximize their time spent with clients, enabling these associates to
help meet the financial goals of their customers through careful, needs-based planning in a truly
objective fashion.

Contact Information

If you are interested in obtaining more information about registering with Wilbanks Securities,
please feel free to contacts us and we will be happy to answer all of your questions.

Wilbanks Securities
4334 NW Expressway, Suite 222
Oklahoma City, Oklahoma 73116
(405) 842-0202
1-888-842-0202
WWW.wsecurities.com
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Marketing Philosophy

Go Beyond the Expected — Where Real Service Begins

Core Demands Beyond the Bey.ond tl.le E)fpected
- Neat Appearance Expected Written Financial Plan
- Literate - Goal & Needs Analysis

Abilitv o di duct E tati with documentation
- Ability to discuss products xpectations = InvestnentPlannihg &
investment policy
Core statement
Expectations Demands - Retirement Planning

Li he Cli - Education Planning
-AIStTn 2 :_I > i len't q - Debt Consolidation
- Analyze the client's needs - Mortgage Planning

- Estate Planning
- Business Planning
- Qualified Plans

- Recommend Solutions

- Investment & Insurance
guidance

The Ultimate Service is the Written Financial Plan!
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This We Believe

We believe that clients should come first. We believe that we have a duty to listen to the client so
that we may properly help take care of their financial needs. We believe in financial planning to
provide a roadmap for the client’s financial goals.

We believe in independent, unpolluted investment advice. We believe that compensation should not
be used as a tool to create product line sales or investment guidance bias. We believe that product
agendas have no place in today’s financial marketplace. We believe in serving the needs of the
public.

We believe that clients should be diversified and allocated according to their tolerance for risk,
whether with mutual funds, individual stock and bond portfolios, or other financial instruments. In
sum, we believe in asset allocation and in asset allocation analytical tools.

We also believe that the total cost of the portfolios in which we invest client’s money will have
more to do with return over a ten-year period than any other single factor. Therefore, we believe in
low cost, solid performance money management. We believe that if clients are going to be charged
a fee for these services, then financial advisors should strive to deliver the lowest cost programs
with the most stable long-term track records available.

We believe that if the public at large could manage money properly, we would have never had an
investment bubble. We believe that more than 90% of the public needs the investment guidance of a
financial professional. We also believe that more than 80% of planners and brokers in the industry
do not know how to provide consistent, high quality investment advice primarily because of the bias
from the firms at which they are employed.

We believe in providing an independent platform, with multiple choices in where and how our
representatives conduct their business. We believe in providing the tools and methodologies for
representatives to help them improve, enabling our people to effectively and efficiently perform at a
high level for the benefit of those they serve.

We believe that highly trained, skilled financial professionals truly do have worth to the public and
we believe that they should likewise be compensated. We believe in passive compensation for
representatives to encourage planners and brokers to provide a high level of service to their clients
on an ongoing basis.

We believe that the business from the clients of our representatives belongs to the representative.
We believe in protecting the book of business of our associates, not only for the economic benefit of
these planners and brokers but also for their spouses should anything happen to the producer.

We believe that the truly talented professionals in the financial services arena do not need to be
managed.
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Marketing Support for Representatives and Branch Offices

Seminars — Wilbanks Securities has a variety of seminars to enable you to market your services to
clients. Wilbanks Securities can provide you classroom instruction in delivering these seminars
through our continuing education symposiums. Wilbanks Securities does not just provide you with
a high-payout and technology, we equip you for success!

Emerald Marketing — Emerald also offers a complete line of financial marketing resources
including client newsletters for four different target markets, comprehensive and topic-specific
seminars, AutoMark online marketing system, and a turnkey direct-mail service to fill your seminar
seats with qualified and motivated prospects.

Use Emerald’s high-impact marketing materials to demonstrate your expertise to prospects, connect
with your clients and distinguish yourself from the competition!

Thus, with Wilbanks Securities’ presentation packages and third-party vendors, we can assist with
lead generation and we can provide you with a seminar system to help you garner clients. We can
also help with Continuing Education courses for CPA's so that we can help you build professional
relationships that can potentially increase your referral business.

Recruiting Help for OSJs — Recruiting-wise we can help you with targeted mass mailings to your
desired audience and with recruiting seminars. Wilbanks Securities can provide personal mentoring
if performing these recruiting seminars. Additionally, representatives phoning in from our Web Site
and from our advertisements can be referred to you to help your office grow.

With Wilbanks Securities, Inc. you truly have a business partner!
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Technology

WS-Central — Utilizing the technology of Investigo, this system integrates a comprehensive array
of mission-critical applications across the range of practice management functions, all at a fraction
of the price of most other systems. And it eliminates the need to purchase and maintain multiple
software packages. WS-Central saves you time and money and improves your productivity and
profitability. Users report saving up to one day per month on administrative functions and
increasing revenues by up to 15 percent with additional time for selling and marketing.
Additionally, WS-Central can provide data to other Wilbanks Securities technologies, such as
LaserApp, helping to automate your new business processing. Think of the time and money you
spend marketing and managing your financial advisory practice. How much of it is spent on chores
that don't really matter to your clients and don't do much to grow your business?

With WS-Central, the system:

e Makes managing clients as easy as powering up your laptop. WS-Central creates a
unified view of all client data, including contact, task and calendar-management tools, in
one easy-to-use web interface. Our integrated CRM tool enables you to improve client
relations and enhance cross-selling opportunities.

e Frees up all the hours and dollars you used to spend manually massaging client data.
WS-Central downloads, consolidates, updates and reconciles client data automatically. What
took dozens of hours a month before is now done for you instantly. Account data from a
variety of sources, including direct by application account business, clearing firm accounts,
accounts at fee-based custodians and even direct participation program and third-party
money management account data, can be consolidated in one report through WS-Central.
You can household accounts to access account data of an entire family living under the same
roof in one report!

e Makes reporting smart and easy. WS-Central creates a wide variety of standard reports,
such as asset allocation, client performance, performance history and fee-billing statements
and customized reports based on your preference and your clients' needs. WS-Central’s
functionality also allows you to put your fee-billings on automatic pilot!

e Automates compliance. WS-Central automatically stores trades and transactions and easily
creates blotters and ledgers for compliance with FINRA and other supervisory regulations.

e Replaces file cabinets and paper with on-line document storage. WS-Central securely
stores transactions and statements and the client file data integral to your business, and
provides instant access over any PC or laptop.

e Makes your practice more efficient. WS-Central’s built-in workflows enhance team
collaboration with complete and comprehensive task management.

e Improves your bottom line. WS-Central costs a fraction of what you're spending now,
gives you more time to grow your business and slashes your office costs. WS-Central users
say their profits increase by 15 percent or more.

e Improves your quality of life. With WS-Central, you spend less time on administrative
chores and more time on what matters most to you and your clients.

The cost is only $50 per month per registered representative.



Wilbanks
Securities

TeChnOIOgy (continued)

In summary, WS-Central gives you:

Powerful automated data aggregation
Robust reporting

Integrated CRM

Automated regulatory compliance
Online document storage

e Workflow/process management

Document Imaging System — Wilbanks Securities introduces the centralized Laserfiche Document
Imaging and Business Processing Solution for the Producers, Reps and affiliates of Wilbanks
Securities. The Wilbanks Securities centralized solution will provide the following to all reps and
offices:

e Submit Business Electronically — Branch offices, reps and producers will now have the
ability to electronically send all applications, documentation and the like to Wilbanks
Securities for immediate approval. This can be done either directly from LaserApp whereby
electronic signature pads will be used to allow a paperless solution or otherwise through a
scanner. Eliminate the need and cost for sending applications and new account forms
through the mail or overnight to Wilbanks Securities. When your application is approved,
you will be able to immediately download and print the approved pages of the application(s)
from the secure Wilbanks Securities portal on the internet and send them directly to the
vendor.

e Document Storage Solutions — Scan and store all of your client’s information new account
forms, applications, order tickets, management agreements, trust documents, legal
documents, order tickets, confirmations, statements, financial plans, policies and contracts,
tax returns, and all other client related documentation. The Wilbanks Securities - Laserfiche
solution employs the highest level of security system to prevent anyone but you, and those
to which you grant permission, from having access to any of your client information.

e Immediate Access to your documents — Immediate Access to your documents - Anytime -
From Any Place! The Wilbanks - Laserfiche document imaging solution will enable you to
immediately access your documents through a secure website/portal on the internet. From
here you will be able to search, view, print and download your documents for each
individual client, or a group of clients. Once an appropriate back-up of your client records is
made, you will no longer have a need to maintain these documents in your office. Wilbanks
Securities has a solution to save you filing time, clerical work and record keeping, and, in
addition, you will have less need for filing cabinets and office space!

e FINRA/SEC Compliant — The Wilbanks Securities - Laserfiche document imaging
solutions meets or exceeds all FINRA and SEC requirements for electronic storage and on-
demand document retrieval and enables principals to better supervise the day-to-day
activities of their sales forces. The Wilbanks - Laserfiche solution gives you the ability to
immediately implement a compliant paperless office solution, without you having to worry
about backups, hard drives, compliance.....giving you more time to do what you do best -
Manage your clients money!
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TeChnOIOgy (continued)

WS-Connect Commission and Back Office System — This state of the art system provides on-line
reporting of all commissions and fees, including every dime of every trail commission for every pay
cycle for two years. Consolidated client data reports are available on-line, which consolidates client
data to reflect holdings and investment amounts at RBC Correspondent Services as well as
reflecting information for any direct mutual fund or variable product, providing that this data is
available through DST and/or Dazzle. The system allows representatives to rank order their clients
based on assets or commissions and fees to better manage a book of business. The client data within
the system synchronizes with Laser App so that representatives can have client’s data pre-filled in
applications or forms directly from the WS-Connect system. WS-Connect data can also be
downloaded into our Global Relay e-mail system, which contains a client contact and calendar
feature so that representatives may access their client data via the internet from anywhere they have
an internet connection whether they are in the back-office or e-mail system. Our technologies are
integrated for the convenience of our representatives!

WS-Connect System Features:

e Client Lists (Based on Assets, Commissions, & fees)
Broker Production Reports

Current and Past Broker Commission Statements

Branch Level Access for consolidated Production Reporting
Month-end Client Account Position Reporting

"Fill-able™ Forms (NF, Transfer, IRA etc.)

Links Client Data with Laser App

Links Client Data with On-line Contacts in E-Mail system
Download of Client Data to Excel available for Mail Merge

Laser App - Software that automates the application process, pre-filling required data in
applications with our clearing firm, RBC Correspondent Services, with direct business through
mutual fund and insurance companies, and with Wilbanks Securities forms. This software can also
make transitioning to our broker-dealer a breeze by automatically filling in most of the required data
in the account transfer forms. You can demo this product at http://www.laserapp.com/ or call
1-800-985-2174.

Corporate E-Mail — Our e-mail system from Global Relay provides a significant degree of
functionality. In addition to e-mail capabilities, and with the assistance of Global Relay personnel,
representatives can create multiple client e-mail groups for blast mail or newsletter marketing
providing that this is pre-approved by our compliance department. The system comes with a
calendar and contacts management system, which links with our commission system so that client
data can automatically download into the contacts feature for on-line access. With this functionality,
representatives can utilize their corporate e-mail account for mass marketing and regular e-mail
client contact as well as utilizing the system’s capabilities for contact management and on-line
calendar and schedule access for on the go producers. Group offices can be configured so that all
representatives in the group have access to each other’s calendar and schedules.
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TeChnOIOQy (continued)

Emerald Client Based Web-Site - our Emerald client based web-site will look like it belongs to
you, complete with your picture, address information and all of the items you would like to have on
a home page. However, the content of the site is nothing a rep could hope to duplicate in an entire
year of trying.

You can announce seminars, clients can sign up for seminars on-line, and the system will track
attendees! It is a great marketing tool. Emerald is also building a tax center per our contract with
them.

Emerald’s professionally designed Web sites are available in a wide selection of styles. Our state-
of-the-art, customized Web sites are pre-loaded with interactive and FINRA-reviewed content.
Standard features include:

Personalized Profile Pages

Timely Newsletters

Research Articles

Glossaries

Financial Calculators

Refer a Friend Tracker

Market Watch and Portfolio Manager
Seminar Promotion Section

Detailed Traffic Monitoring

There are many more features than the standard features listed above. An Emerald Web site is
simple to set up with the handy Web Site Wizard that will take you through the personalization
process step-by-step. With easy-to-use features like the Web Site Administrator and HTML Editor,
you can change the content of your site with just a few clicks of the mouse.

We offer comprehensive technical support with a staff of knowledgeable and friendly technical
consultants, who will assist in the quick and easy set up and can be reached during business hours
by email or by telephone.

The price for the web-site is $450 for the set-up and $54 per month. You can demo the Emerald
web-site at www.Emeraldpublications.com and then click on the web-site offering link. You can
call Emerald at (800) 233-2834 to enquire about their offering and be taken through a demonstration
of their site. Make sure you tell them that you are enquiring about the Wilbanks Securities discount.
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Optional Software & Support

Sungard's Allocation Master — This is a professional money management analytical tool to allow
representatives to practice the art and science of asset allocation according to modern portfolio
theory. With this software, you will be able to do sophisticated investment modeling, retirement and
other goal planning with details, and extensive Monte Carlo analysis and back testing of your plan.
We recommend this software above all other software packages for investment modeling and
retirement and other goal planning. The cost is $75 per quarter through our relationship with our
clearing firm, RBC Correspondent Services. You can demo this product at
http://www.allocationmaster.com. Wilbanks Securities provides individual training and
development on actual client cases utilizing this investment management system.

Lumen Systems, Inc. Financial Planning Professional (FPP) - is a fully-comprehensive financial
planning software program. All areas of planning are available in a single package, which includes
Monte Carlo analysis—there is no need to purchase any module separately. FPP offers multiple
report formats:

Summary - Perfect for your bottom-line oriented clients. Clear and to the point.

Standard — Excellent for those clients that require a bit more than a summary analysis. Text, line
graphs, bar graphs, pie charts, and analysis forms will motivate your client to implement
recommendations.

Comprehensive — Even your most detail-oriented clients will be satisfied with the level of
information provided by the Comprehensive report.

Custom — Create custom reports or templates to establish your own emphasis, add illustrations
based on your client’s need.

A new feature will enable you to upload your confidential files to our servers so Lumen Systems’
tech support can view your plan with you — to serve you better. The annual cost is $650, which
includes unlimited technical support, and all updates and enhancements. You may request a free
demo by calling 1-800-233-3461. For this special affiliate price, be certain to identify yourself as
being associated with Wilbanks Securities. For more information, visit the Lumen Systems website
http://www.lumensystems.com

Financial Profiles - A multi-module financial planning system. The cost is $650 annually. You can
demo this product http://www.profiles.com. An on-line version of Financial Profiles is now
available at a special offer of $325 for the first year through one of our vendors. Please contact
Wilbanks Securities for details at 1-888-842-0202. We fully support this financial planning system
at Wilbanks Securities.

The pricing data listed here is not guaranteed by Wilbanks Securities, Wilbanks Securities Advisory or RBC Correspondent Services.
The pricing listed is for informational and convenience purposes only.
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Optional Software & Support (continued)

Planning Station — A web-based multi-module financial planning system from Sungard, the parent
company of Frontier Analytics. You can demo this product at the following web address:
http://www.online.sungard.com/planningstation. Advisor, which has 11 modules including
Allocation Master from Frontier Analytics (see below), is $300 per quarter. The data is shared back
and forth but the system creates separate reports for each module. Advisor Plus is $400 per quarter
which has a comprehensive tool enabling a planner to create one report. It also has two versions of
allocation master, one a more simplified version inside the comprehensive module and the regular
one external to this. Advisor Plus includes a stock options advisor. Advisor Plus Extended is
Advisor Plus but includes in addition a Factmaster Tool, which is similar to Morningstar Principia
Mutual Funds Advanced and Stocks Advanced. In lieu of the Factmaster tool, calculators, which are
comprised of Z Calcs for estate planning, can be included. The cost for Advisor Plus Extended is
$500 per Quarter. Platinum includes all three of the above, planning series modules (more in depth
modules) and light or foundation series modules (more simplified modules) for $625 per quarter.

Asset Allocation Training and Mentorship — We offer continuing education courses on asset
allocation, which include the theory and empirical studies, as well as courses on other topics. We
also provide actual case mentorship on the Frontier Analytics asset allocation system Allocation
Master (see above).

Investment View from Thomson (Formerly CDA Weisenberger) - This product is an alternative to
Morningstar Principia Suite (see above). It is available through RBC for $250 year for monthly
updates for open end and closed end funds, variable products, and indices.

Morningstar Advisor Workstation — RBC is currently negotiating to offer this product for $2200
annually with all modules except separate account managers. 3 packages are available through TD
AMERITRADE. Option A Research and client portfolios base model $1800 per year, Option B is
option A plus a sales module $2150, Option C is Option B plus a planning module, which is the full
Morningstar Advisor workstation for a cost of $2500. These prices are subject to change.

Morningstar Principia Suite — This product allows you to screen mutual funds, closed end funds,
variable products, market indices and stocks according to a number of criteria. It also includes
separate accounts, and hypotheticals. Available through RBC Correspondent Services, the Principia
Suite is $2695 annually for monthly updates. Mutual Fund Advanced by itself costs $700
annually. Stocks Advanced, an analytical tool for stocks, costs $955 annually for monthly updates
or $700 annually for quarterly updates.

The pricing data listed here is not guaranteed by Wilbanks Securities, Wilbanks Securities Advisory or RBC Correspondent Services.
The pricing listed is for informational and convenience purposes only.
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Optional Research & Data

RBC Correspondent Services Research Connect — RBC Capital Markets, which covers 700
North American and Canadian companies, costs $25 per month. Credit Suisse First Boston
(CSFB) research is available. The cost for CSFB and RBC Capital Markets is $65 per month.
Finally, Argus Research can be purchased in this package. RBC Capital Markets, CSFB and
Argus Research all together costs $80 per month, providing a significant discount. If a
representative does not desire to purchase all three packages, then the pricing is as follows: RBC
Capital Markets and Argus together costs $75 per month. CSFB and Argus together costs $85 per
month. By itself, CSFB costs $50 per month and Argus costs $60 per month. Private Client
Research is free.

ILX Quote System — Packages available for Beta-Link users only through RBC Correspondent
Services for $60 per month for package A or $90 per month for package C. The pricing for both
excludes exchange fees. A significant degree of functionality is available in both packages with
package C providing more features.

Dorsey-Wright — This is a web-based point and figure technical analysis charting service that
analyzes stocks, mutual funds and indices. This system provides advisors with the best in technical
analysis today as well as Dorsey-Wright’s own research. The cost is $120 per month for Wilbanks
Securities Representatives.

Value Line Research Center- Includes the Value Line Investment Survey, the Small and Midcap
Addition, the Mutual Fund Survey, Daily Option Survey, the Special Situations Survey, the
Convertible Survey (bonds and preferreds), and the Exchange Traded Funds (ETF) Survey. The
service comes with a Stock Screening Tool, through which you can look-up and export over 250
data fields on over 90 industries. You can produce graphs using 25 different variables and up to five
years history. The system also has User Portfolios to track pricing for up to 15 portfolios with ten
different views of the portfolio depending on what data points you desire. Portfolio alerts and news
updates are also available with the system. The cost is $700 per year, which is a 30% discount.

Dow Jones News Wires $130 per month through RBC Correspondent Services.

Standard and Poors Advisor Insight — This service includes historical earnings, company
business descriptions, dividends, balance sheet, financials and price information, technical market
indicators, new issues, market movers, money and economy watch, interest rates and currency
action. The full package includes Market Scope, Stock Reports and Fund Advisor for $249
quarterly. Market Scope is $105 quarterly, Stock Reports is $86 Quarterly, and Fund Advisor is $74
quarterly. Stock reports and fund advisor together is $121 quarterly.

TD AMERITRADE Research — TD AMERITRADE provides some research available at no cost
for advisors placing client accounts on their platform.

Wilbanks Securities, RBC Correspondent Services and TD AMERITRADE do not guarantee either
the accuracy of the pricing listed or the future availability of the products and services featured.
This list is for purposes of information and convenience.
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Equity Participation

Equity Participation Statement of Intent

Wilbanks Securities, Inc. has plans to implement an equity-participation whereby representatives
and employees can own 10% of the broker-dealer simply by being registered or employed by the
firm providing that all provisions of the independent contractor and employment agreements are
kept by representatives and employees. This part of our equity-participation plan will not require
contributions on the part of representatives or employees. This is our commitment in writing that
this equity participation plan will be implemented. This program serves to be an extra benefit of
being affiliated with Wilbanks Securities, Inc. Representatives and Employees of our broker-dealer
will truly be stakeholders of the enterprise!

Transition Team Assistance

Your clients mean everything to you. We understand that your clients and their accounts drive your
success. Wilbanks Securities can provide an array of services to help you transition to our broker-
dealer and advisory firm to substantially reduce your workload.

The days of having to fill out paperwork by hand are thankfully over. With a database of your
clients and their account information, we can allow you to automate the process and print all of the
account transfer paperwork pre-filled.

We can provide the following transition services to representatives:
e Free 30-day use of Laser App software

e Clerical assistance in preparing client data for integration with our transfer
paperwork and forms

e On-site assistance, which can include clerical help
e Processing account transfers

e Working with you to track the progress of transfers

At Wilbanks Securities, you truly have a back-office partner dedicated to helping you make
the transition to our firm!

15



Wilbanks
Securities

Health Insurance Options

At Wilbanks Securities we are strong believers in the HDHP/HSA concept depending on each
individual situation. An HDHP is a High Deductible Health Policy which can be paired with a
Health Savings Account.

The HDHP is designed to take care of major medical expenses after a deductible, typically between
$2,500 and $10,000 has been met. HDHPs are available to the age of Medicare eligibility, currently
set at 65. Premiums for HDHPs are tax deductible for self-employed persons. As you can imagine,
premiums for HDHPs are generally far less expensive than those of old style health insurance plans.

The HSA is an investment account that can be established after obtaining an HDHP. Funds go into
an HSA tax deferred, and come out tax free for qualified purchases. Qualified purchases include:

medically necessary services

deductibles and coinsurance

prescription glasses

dental

OTC drugs

COBRA premiums

qualified LTC insurance + expenses

Medicare and retiree health insurance premiums

Funds not used for qualified purchases may be withdrawn on a tax deferred basis similar to that of a
traditional IRA at age 65. There is no maximum limit on an HSA balance. Contribution limits for
2005 are set at $2,600 for individuals, $5,250 for families.

In addition to the tax benefits of the HDHP/HSA combination, the plans are portable for their
owners and any money not spent for qualified purposes in the HSA will not simply evaporate as it
does in a traditional health insurance plan. Unused monies can be taken as retirement income or
passed to your heirs.

Our insurance agency currently has selling agreements with the two leading HSA companies, both
of which have (Preferred Provider Option) PPO plans. If you would like to purchase more
traditional health insurance on an individual basis, let us know during the transition process and we
will help you to become appointed after you have selected a product appropriate for you from the
plans we have available.

If you have a Health Insurance License, you can subsidize your heath insurance costs with your commissions. There are no co-pays
allowed under HSAs. Wilbanks Securities and its affiliates are not responsible for the use of any information contained herein. Please
consult your own tax and health insurance advisors.

11/29/05
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Schedule of Commission Payouts

Yearly Commissions Mutual Funds, VULs, Fee General Securities,
(GDC) LPs, VAs and Fees Based and Other Products
$ 350,000 + 90% + Bonus 95% (OSJ, Rep is RIA) 85%
$ 250,000 — 349,999 90% + Bonus 92% (OSJ, Rep is RIA) 85%
$ 125,000 — 249,999 90% 90% 85%
$ 65,000 — 124,999 85% 85% 80%
$ 40,000 - 64,999 80% 80% 75%
$ 30,000 — 39,999 75% 75% 70%
$ 20,000 — 29,999 70% 70% 65%
$ 15,000 — 19,999 65% 65% 60%

90% pay-out is also available for marketing groups that are office of supervisory jurisdiction (OSJ)
designated with a minimum of $300,000 production, depending on the business mix.

We reserve the right to require a principal licensed to qualify for a 90% payout.

Payout determined by previous years' production.

THERE ARE NO Administrative Basis Point charges on self managed and billed Fee Based Business at the
90% pay-out level! At the 92% and 95% pay-out level, 5 bps admin fee applies. Minimum annual production
requirement of $40,000 per representative to join firm unless qualifying under group production.

Financial planning and advisory through Wilbanks Securities Advisory and insurance commissions through
Associates Diversified Brokerage, Inc. count toward your payout production requirements.

Fixed insurance and fixed annuity commissions are paid to you 100% at street and agency level and are not
haircut according to the above pay-out grid.

Experienced Sales Representatives are fully vested.

Sales Representatives are responsible for all registration, errors & omissions, and bonding fees.

Sales Representatives or their clients pay clearing charges.

Production Bonuses
Incremental production bonuses can be earned by individual representatives as follows:

$300,000 1% Bonus Branch Office $600,000 1% Bonus
$500,000 2% Bonus $1,000,000 2% Bonus

Individual

Branch Office bonuses are reduced by individual bonuses. If individual bonuses exceed branch office bonus,
no further bonuses are paid. Production bonuses are computed on incremental dollars only. The maximum
commission payout under any option is 92%. General securities, fixed insurance and fixed annuity
production does not count toward production bonuses. The fee-based 92% and 95% payout options are
mutually exclusive from production bonuses.

RBC Correspondent Services Equity Clearing Charges per Ticket
Retail and Institutional Listed Equities and $21.00 + Floor Brokerage $0.02 per share
OTC Transactions on an Agency Basis if listed
Mutual Funds $21.00 NTF Funds $0

TD AMERITRADE Fee-Based Accounts
Equity trades $15.00 for market orders up to 5,000 shares
Mutual Funds $26.00 per trade

17



Wilbanks
Securities

RBC Fee Schedule

Equity Securities Agency or Principal
Listed $21 per ticket
$0.02 per share

OTC $21 per ticket

Agency Fixed Income

Listed Bonds $23 per ticket

Executed on Listed Exchange  $1.25 per bond
Minimum Charge $5

OTC Bonds $23 per ticket

Governments/Agencies/Munis $25 per ticket

CDs, CMOs, and all other Bonds $26 per ticket

Principal Fixed Income
Customer Side $23 per ticket
Dealer Side $15 per ticket

Options

$25 per ticket

Execution (Includes Exchange Fee)
Index Options $1.50 Per Contract

All Other Options

Price Charge Per Contract
Under $1.00 $1.00
$1.00-$3.00 $1.25
$3.00-$4.00 $1.50
$4 and above $1.75

Mutual Funds

$21 per ticket

No Transaction Fee Funds (NTF) No Charge

Systematic & Periodic Deposits,

Systematic Withdrawals, and Exchanges $1.50 per transaction
Non-Fund/Serv Transactions $45 per ticket

International Trades

Equity $25 per ticket

Fixed Income

Euroclear Movements $55 per ticket
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* No load mutual funds are available through RBC
Correspondent Services or TD AMERITRADE and
are not listed. Other mutual fund families not listed
here may be available through these firms.
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Securities

Approved Direct Mutual Fund Families *

COMPANY DEALER # PHONE #
AIM Distributors 36136 800-998-4246
Alaer 2870 800-992-3863
Alliance Funds 4405 800-247-4154
American Century 7004179 877-923-6887
American Funds 94410 800-421-9900
American Skandia 542045 800-752-6342
Ark Funds 73116 800-224-6309
Blackrock/State Street 20170 800-441-7762
Calamos 10040 800-582-6959
Calvert Group 2967 800-368-2750
Davis 37604 800-440-0334
Delaware 7479 800-362-7500
Dominion Fund 800-880-1095
Drevfus Premier 3803 800-554-4611
Eaton Vance 099819 800-225-6265
Everareen 3682 800-343-2898
Enterprise 1021 800-432-4320
Federated Investors 48342 800-245-5051
Fidelity Advisers 20153 800-840-6333
Fortis 142993 800-800-2638
Franklin Templeton 07191 800-342-5236
Gabelli Funds 6548 800-422-3554
GE Funds WILB 800-735-4547
Goldman Sachs 800-526-7384
Govett Funds 888-546-8388
Hartford 2482 800-523-7798
IDEX Funds 1807 800-443-9975
ING Funds 100840 877-464-3325
Invesco 800-646-8372
Ivv Funds 904-0673 800-456-5111
JP Moraan 71232 800-358-4782
John Hancock Funds 51828 800-225-5291
Libertv/Colonial 9180 800-441-4020
Lord Abbett 800-821-5129
Mainstav 10743 800-695-9950
MES 41280 800-343-2829
Munder Funds 800-468-6337
New Enaland Funds 17055 800-225-7670
North American 800-872-8037
Nuveen 9900226 800-752-8700
Nvest Funds 017055 800-888-4823
One Group 40673 800-338-4345
Oppenheimer 8152 800-255-2750
Perkins Opportunity Fund (RSMC) 13018 800-366-8361
Phoenix Funds 800-243-4361
Pilarim America Group 3705 800-336-3436
PIC Investment Trust (RSMS) 13018 800-280-4779
PIMCO Advisers 208877 800-628-1237
Pioneer 1681 800-622-0181
Prudential 9001027 800-338-9190
Putnam Investments 95478 800-354-4000
Ranson 800-276-1262
Scudder 2729 800-621-5027
Securitv Funds 7901 800-888-2461
Seliaman 4045 800-221-2783
Shepherd 10011 877-636-2766
Staaecoach Funds 05107 800-552-9612
SunAmerica 800-858-8850
The Sentinel Funds 800-536-5934
Thornbura 11634 800-847-0200
Van Kampen Funds 22286 800-421-5666
Van Waaoner 0425 800-228-2121
Winthrop Funds 800-225-8011
WM Group 9043 800-787-1621 ont.2

Wright Funds

800-888-9471
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Limited Partnerships

Approved Products
e [CON Securities Equipment Leasing
Atel Equipment Leasing Limited Partnership
Boston Capital Tax Credit Programs
WNC Tax Credits
Atlas Resources Natural Gas Drilling
Noble Royalties-Oil and Gas LP for Royalties
Ridgewood- Oil and Gas
Texas Energy- Oil and Gas
Stateside Capital Tax Credits

Reits

Approved Products
e AEI (Funds legally structured as LPs or LLCs)
AmMREIT
Argus
Behringer Harvard
Boston Capital REIT
CNL Securities
Cole Capital
Core Realty Holdings
CornerStone-Pacific Cornerstone Capital
Dividend Capital
Grubb & Ellis Securities
Hines
Inland REITs Program
KBS REIT
Lightstone
Triplenet
U.S. Advisors- Storage REIT
Wells REITs Program

Managed Futures Funds

Steben (800) 726-3400 www.steben.com

Man Glenwood (312) 881-6800 www.manglenwoodlexington.com
Millburn Ridgefield (866)405-8725 www.millburncorp.com

The Frontier Funds (Equinox) (877) 837-0600 www.thefrontierfund.com
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* This is only a partial list of products. If you are
interested in a product not listed below, please contact
Wilbanks Securities at 1-888-842-0202.

Approved Variable Annuity Products *

COMPANY DEALER # PHONE #
Aetna/ING 800-238-6254
Alliance Capital 800-828-3462
Allianz F90209 800-542-5427
American Skandia 542045 800-752-6342
American United Life 888-308-9186
Ameritas Variable Life 41990 800-634-8353
Dreyfus Transamerica 3803 800-334-6899
Equitable WILB 888-517-9900
Equitable of lowa/ING 800-243-3706
Fortis 142993 800-800-2638
Franklin Valuemark IV 07191 800-342-3863
GE 800-352-9910
Hartford 800-523-7798
Hartford Putham Capital Mgr. 800-354-5487
ING/Golden American 800-344-6860
Jackson National Life 90645J 800-711-5653
John Hancock / Manulife 800-334-0575
Keyport Life 0N62100000 800-437-4466
Lincoln Benefit Life 2XJOV 800-525-9287
Lincoln National Life (American Legacy) 800-421-9900 EXT. 11
Lincoln National Life (Choice Plus) 877-533-0118
Mass Mutual Panorama 800-234-5606
Mass Mutual Polaris 800-234-5606
MetLife Distributors 800-848-3854
National Life of Vermont 800-848-6331
Nationwide 800-536-5934 Ext. 3751
Nationwide Life & Annuity H07212212 800-848-6331
Northern Life/ING 600160 877-882-5050
Pacific Life 0T812 800-722-2333
Phoenix Home Life 800-642-8277
Principal Mutual Life 800-451-5447
Provident Mutual 23562 800-523-4681
Putnam Allstate 800-354-4000
ReliaStar Life/ING 62858 877-882-5050
Scudder 27071 800-778-1482
Security Benefit Life 7901 800-888-2461
SunAmerica 88D63 800-445-7862
Transamerica 800-420-7749
The Travelers ONR808 800-842-7503
United Investors Life 800-288-2722
Western Reserve Life 1807 800-443-9975

INTERNAL BROKER-DEALER USE ONLY

Contact the above phone numbers for a Prospectus on any of these products:
Wilbanks Securities, Inc.

4334 Northwest Expressway, Suite 222

Oklahoma City, OK 73116
(405) 842-0202
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* This is only a partial list of products. If you are
interested in a product not listed below, please contact
Wilbanks Securities at 1-888-842-0202.

Approved Variable Life Insurance Products *

COMPANY DEALER # PHONE #

Allianz F90209 800 542-5427
American Skandia 542045 800-752-6342
American United Life 888-308-9186
Ameritas Variable Life 41990 800-634-8353
Equitable 800-661-6729
Fortis 142993 800-800-2638
Hartford 800-843-4542
ING 866-464-5934
Lincoln Benefit Life 2XJovV 800-525-9287
Lincoln National Life 800-443-8137
Manulife Financial 888-442-3331
Mass Mutual 800-542-6767 Option 2
National Life of Vermont 800-536-5934 Ext. 3751
Nationwide 800-547-7548
Pacific Life 0T812 800-800-7681
Phoenix Home Life 800-447-7555
Provident Mutual 23562 800-523-4681
Prudential 800-523-4681
ReliaStar Life/ING 62858 877-882-5050
Security Benefit Life 7901 800-888-2461
Security Life of Denver/ING 877-882-5050
Southland Life/ING 877-882-5050
Transamerica 800-420-7749
The Travelers ONRB808 800-842-7503
United Investors Life 800-288-2722
Western Reserve Life 1807 800-443-9975

INTERNAL BROKER-DEALER USE ONLY
Contact the above phone numbers for a Prospectus on any of these products:
Wilbanks Securities, Inc.
4334 Northwest Expressway, Suite 222
Oklahoma City, OK 73116
(405) 842-0202

24



	Advanced Planning for Seniors
	Go Beyond the Expected – Where Real Service Begins
	The Ultimate Service is the Written Financial Plan!

	               Fee
	             Based
	Production Bonuses
	Equity Securities Agency or Principal
	Agency Fixed Income
	Principal Fixed Income
	Options
	Mutual Funds
	International Trades
	Approved Products
	Approved Products




